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How to Refer Bill Smith, CPA/PFS
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My primary method of marketing is by referral. I have found that a prospective client who is referred to me is 
more prepared to appreciate the value that I can offer. I want you to know that I understand the trust you place 
in me when you offer a referral and because of that, I want to demonstrate my appreciation by giving you a $100 
gift certificate to the restaurant of your choice for every referral you send my way. Please use this document as a 
guide when you refer me to your colleagues, friends, and neighbors.

How Would You Spot My Ideal Client?
Young couples that currently have two incomes, but are starting to worry about the expense involved in starting 
and raising a family. Typically they are more interested in how comfortable their home is than what kind of car 
they drive.

How To Best Communicate What I Do
I show couples how to take what they already make and retire in style.

I have created and refined a precise passive investing system that is both safe and has outperformed every other 
investment index over the last 10 years.

In addition, my services are all provided on a fee-only basis, so I have no need nor desire to sell products. I only 
provide advice and planning.

My Client Referral Process
Upon receiving a lead, I automatically forward an article I have written that explains the ins and outs of passive 
investing in pretty simple terms.

I then call the referred couple and invite them to meet me for lunch and a no-obligation portfolio analysis.

Each couple will also be offered a complete financial plan (a $500 value) that they may keep and use even if they 
decide not to retain our services.

What Others Are Saying About Bill Smith
“Because Bill is a CPA and a financial Advisor, we feel very comfortable following his tax advice.”

“Passive investing is just right for us. I don’t pretend to understand it all, but Bill sure does explain it well.”

“I wish we had found you when we were 20!”
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